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Owovouiko Maveniotipio ABnvwv
(mpwnv AZOEE)

3° Avwtato Exmatdevutiko 16pupa EANASOC (oepa apyatotntag)

1° Avwtato Ekmowdeutiko 16pupa EAAASOC (o xwpo OLKOVOULKWV
Emiotnuwyv & Aloiknong Emuyelpnoswv)

8 Akadnuaika TpAuoata

29 Metarmtuyloka Mpoypappota

11.000 dottnteg

26.000 amntodotrol

16puon: 1920
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To DIN eival €va MNpoypoppa... ...TO omoio amevOuveTaL O€:

2teAéxn Emuyelpnoswv
(uecaia & avwTepa)

AfLomioto EvéAiKto

EntayyeApatieg
(rtx.6knyopoug, ylatpoucg, —
a0PAALOTEC, LEOLTEC KA)

EmektaoLpo Blwpotiko

2teAéxn Opyaviopwv
Anpoociou

Kawotopo
Alwpatikouc EAAY/

EvOmAwv AUVAUEWV KTA
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2KOMNoOz NPOrPAMMATOZ:

MNopoxn YVWOEWV Kol ovamtuén OSlampaypateuTikwy OgELOTATWY TWV EKTTOLOEVOUEVWY KATA TO XELPLOUO
OUYKPOUOEWV oupdepoviwv oe omolodrmote topéa tng {wncg toug (epyaocia, owkoyevela, ¢dilol KTA), wote va
SLampayaTEVOVTOL ATIOTEAECHOTIKA KOl VO 08nyoUVTaL O LKOVOTIOLNTIKEG YLOL OAQL TAL EUTIAEKOUEVA LEPN EKPATELC.

OL uEXpL oOnNUEPA TIPOOWPEPOUEVEC OUVATOTNTEGC Yla OITOKTNON OLOTPOYUNTEUTIKWY YVWOEWV Elval TTOAU
JTEPLOPLOUEVEC, apoU N Uovn touc O1e€odo¢ eival Ta ATOOTIACUNTIKA Kol Bpayuxpovia CEULVApLA.

AIAPKEIA:

Eva Akadnpuaiko Etoc (300 wpeg)

TPOMNOI NAPAKOAOYOHZHZ:

= Ara {wong (2 popec tnv eBdouada, amoysvpativec wpec, 3.500 eupw kataPAnBevta os SO0ELC)

= E¢ amootaoswg (sBdopadlaiec evotnteg, yla 6couc epyalovtal eKtoc ABnvwv f ektog EAAadoc, 1.500 supw
katoBANOEvTa og 600&LC)
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O®EAH NMPOTPAMMATOZ:

" EKHAONoN Twv oTpaTNYKWY & TOKTIKWV OLOMPAYUATEVONG KOL TIPAKTIKA €dopuoyn TOUC UECO OO OLOKAOELC
npooopoiwong

= Avamtuén Twv avaykaiwv de€lottwy yla tnv opBn edappoyn Twv SLampoyUaTEVTIKWY CTPATNYLIKWV
= AVATTTUEN TNC LKAVOTNTOC aVAAUONC TWV TIOPOYOVIWV Ttou €midpolv otn SLOmpayUaTEUTLK) oupmnepldopd Twv
LEPWV KoL €TIAOYA TNC KATAAANANG OTPATNYLKAC HE BAaon TNV €€€Taon ULOG OEPAC oUVONKWY (VOULKEG, TIOALTLKEG,

OLKOVOULKEC KQ)

=Avvatotnta Slampaypatevons oe SLodhopPETLKA TIOALTIOULKA TTAaioLla (SLOTTOALTIOULKESG SlampayaTEVOELS e AAAQ
MovemniotipLa Tov e€wtepLkou)
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3 MYAQNE:Z:

e Méoa amo TG 24 eKMOLSEVUTIKEG EVOTNTEG TTOU KataAapuBdavouv 1o 70% tou TPOoypAUUATOC, Ol \
KaBnNyNnTEC HOG TTAPEXOUV OTOUC EKTTALOEVOUEVOUG TIG OVOYKALEC YVWOELSG, TapouolalovTag TIG
ouyxpovec e€eAielc oto Xwpo Twv Stampaypatevoewv. Ot SLaAE€elg epmAoutilovtal ano PEAETEG

OEQPIA MEPUTTWOEWV (case studies) Kol MPAKTIKA apadeiypata yla Ta omoia YIVETaL OXETIKN avAaAuon

kat culntnon. MapdAAnAa, oL EKMOLSEUOUEVOL CULUETEXOUV 0TO Bpa Twv AlampaypateUoswy,

) OTIOU ETUAEYUEVOL TIPOOKEKANUEVOL QTTO TNV ayopd KAAOUVTAL VO LOLPACTOUV TLG EUTIELPLEG TOUG

Kall va ou{NTHOOUV HE TOUG EKTTALOEVOUEVOUC O eTUAEYUEVN Bepatoloyia. /

¢ 310 untoAouto 30% Tou TPOYPAUUATOC TIPAYHATOTIOLE(TAL TIPAKTLIKA edappoyn TnG Bewplag. 2to

- TIAQLOLO QUTO OL EKTIALOEUOUEVOL EKTIOVOUV gpyaocieg Sdtampaypateloswv (tumou project) oe
MPAKTIKH E=AZKH2H opadeg. H epyacia autr) cupBAaAAeL otnv aflomoinon tng yvwaong mou amoktnonke otnv mpaén
yla TNV €MiAVoN TPAYHUATIKWY SLAPayUATEUTIKWY TIPOBANUATWVY.

J
*O BLWHATIKOC XOPAKTAPAG TOU TIPOYPAUMOTOC amoTeAEl Tov akpoywviaio AiBo tou. Ot \
™ katapti{opevol urtofailovtal o MOANATIAEG SLampaypateVoeL mpooopoiwaong (role plays), pe

2 aoknoelg Stafabuiopevng SuokoAiag, kaB®’ OAn tn dtapkela tou Akadnuaikov Etoug, evw otn
g OUVEXEW oL KaBnyntéc avaAvouv T ekPaocelc. Oplopéveg  SLAMPAYUATEVOELG
S BIQMATIKO2 XAPAKTHPAZ Kwnpatoypadouvtatl kot avaAlovtol ol SLaTPAYHOTEUTIKEG CUUMEPLPOPEC TWV HEPWV. 2TO
= TMAQLOL0 AUTO MPAYUATOTMOLOUVTOL SLATOALTLIOMKEG SLampayUateVoelG pe MavenoThuLla Tou
= Y e€wTtePKOL,  evioxUoOVTOG  TEPAITEPW  TIG  SLOMPAYUATEUTIKEG  O€flOTNTEC  TWV

OUMUETEXOVTWV. /
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EKMAIAEYTIKEZ ENOTHTEZ:

TokTikéG Alampaypatevong, Pntopikn, Alampoaypatevoesl Evlladepoviwy, Awaxeipion ZuykpoUoswv, Stress
Management, Ymokpttikr), Wuxoloyia/Kowvwviky Wuxohoyia, Wuxlatpikn, Awapopdwon ApXIKAG Zupmepldpopdc,
APXLTEKTOVIKN TWV ZUYKPOUOEWYV, ALOTIPAYUATEUTIKEC ZUVONKEC, ALATPAYUATEVOELC OE OTPATNYLKEC OMOPACELC,
AcUppeTpeg Alampaypatevoelg, AlapecoAdafnon, Ztpatnylkeg Alampaypatevoswy, Hyeola w¢ Awampayudteuvon,
Bua Alanmpaypateutwy, Aoknoelg Atanpayudatevong, D.I.N. Project.

EIZHIHTESZ:

Akadnpaikol kot epevvntég amno moikidouc popeic (OMNA, Aotuvopia, Mav. KpAtng, YM.E=. kAm).

’To BApo Ttwv AlampaypoteUOEwyY, CUUMETEXOUV E€LOKOL €EMIOTAMOVEG ot Ofpata Swampayupatsvong (r.x.
SUTAWUATEG, ETUXELPNMUATIEG, ONUOOLEC OXEOELS) HE TOAUETA epmelpla otn Olaxelplon OUYKPOUOEWV KOl TLC
SLampaypateVUoELC.



